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3R A AT /)EI?. ¥ (Human Resource Management; HRM)¥? ﬁj%k BBl oo ho % J
BiERh Moo ahE % &AL (Arthur, 1994; Huselid, 1995; Pfeffer, 1994; Delery & Doty,
1996) - S A F 4 HEF A4 FTREREERE Al w FIEMG > R HERFLL
P R E PFARE T2, A R PRSP ERE - H0 o HRM 22 e
Bgrxx HRM & B 1 52 g ¥ gm B endfsd - —‘ﬁ 3 BB R L o | —‘ﬁ v 3 B
g hFE o Bt PR i e A i% 4 »xenez & (Harel et al, 2003) » 7 4% k4% 3 & —‘ﬁ
%‘r;% L“;fé?ﬁﬂ TRk Ao @ AR EARHRAPM = & hE <ok g o Bl {3 R K

pnt "ft’ﬂ% Bk % '% X X (Jansen et al., 2001; Pass, 2002) -

B EEIRARR  ARBEAT L e E S F IR A E A ot £ RS P
o d FRA S & AR - f‘réﬂ ?T“’—E'i’ A TRERERFEEMRIZAEY 5 - A
1 22 £ eh3 $(Mattson, 1994) P > 3R (T4 AT < 4 L 45 HRM 22 pRAx & b 1%
(Schneider and Bowen, 1995; Bowen etal., 1999) - d *‘Fl’iz&m%‘rb&’ PIREEE (TR 1)
FAJRIFNTFEL it 4 %7 49 B (Zeithaml et al., 1990) » F]* R FRAE 2 BT B 27 F 2 it

2R3 A ROKET BEEFEF

DPLELEA I FRMS DR ARFE EF S P FBBRT RS = &
R R ] U A BTS2k R R AR L B T
: 4 ’b"i;fi‘?ég';g’tv—l?mb% TR hE AP B PR XM
fH > Flt & HRM £ 2 5 m mr]%@év%@‘ié%ﬂtﬁ%f"a » A FEBAANAR
ERGE RS B Ko {5 S RGRAT

FAE o AT BN A BN T AE Y PR

1 MpREHE R R IHA S TR ERIUFEEL AL ARRT
2 H R B R B IGE PRI T S o) i o
TR ERORFEE IR R oM A -
Bif3B 2@ R84 4 TR 4 & e vdp B Boh i BLALATIRIT o
FRAEVRAI That g “« ise#ﬁfﬁg?’%ﬁi’ AB P FF T GE B
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2.1. p¥RiTH

#1817 4 (Internal Marketing; IM)£#= 3 R < § 4 £4R ¥ £-ig = & ¥ (Ahmed, Rafiq,
and Saad, 2005)  IM 0 & #£4 G H FR 1 4o AEE  BRiddck A5 @ £RA 1B
BB g o LHIEE e FEE - KT PRFTA S SRRy i % 0 a2 HRM & 4
%+ 4p B (Foreman & Money, 1995) o F]t 2 FF 7 0 A 4 Fihig 4 KRS & pIREFH -

A TR A EMER > 3 7 I ELELYE A 4 o Jones and Hill (2010)/ 2% & %
P AR it lﬁ%‘ﬂmia P RBE LR DA FTIREIEER R R~ B2 p
EN ? 19 @ Fj 27 ﬁ‘f:?‘ 5 »x(Pay for Performance) - McDonough (2000)R] i 53 T 7= &2 &
o B TR DA A FTRF I 5 ) ,‘%%ra'.‘f_.?i‘«’?f:&%‘ﬁ i B Ff P b
() ERVR D BRBERRBRE AT FTART Q) EY m;«,: B4R TR
BakaEy 20 BEFE  ZATELSRP B AH LR

22, PIBEER/AAR
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FHPAMBEEZBALAE TS ALY - A FHDLER(TAINGEH) ¥ - AR
A > % & F F 2 (Total Quality Management; TQM) s/ 25( " p 38 FR5%) « Marshall et al.
(1998) 3ui p3nEH LR FIRIER 1 P IVRHRIEA B LIRIFR 1 Fl- 5§ 57
e g o % i > Mohr-Jackson (1991)3%5 & % 5 3 7@L TR oM g REfF S
R R I G O T T A T 4 o B s TEES 2 MERPERL
B id o P R anh 4 o

222. PIFEERLRE A TR

A TR SRR RS R R M X P § hE AL o Gl4e - Mohr-Jackson
(199131 HR [ 37 ridein 3 B2 BT E $o 0 5 i AR S g p 30 o
Bowen (1996)R] 3 58 HR # i ¥ r/ o P o §4 480N 3042 b 204F % ci% 2, & © Yeung and
Berman (1997)#% 1 - @8R 4 4 Fhiv 4 sed LB A& o i kA3
BEE R A A - Bowen (1996)¢ 23 & 4 TRl 4 7 0t BB 208 4 S o
WmER o Flt o APEK

HI-1: A4 Fihi 4+ B¥Fr » BEP
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231 EHKFHRF

EECKET R T E L BAREEE A e ’**" & 4% & (Greenberg and Baron, 1977) » %]
B8R LR PR R AP - H*fa‘« KA G ’BfﬁPF o B - {f 6 BB b 4e Porter et
al. (1974)305 B BKEN & B ARk S8~ H L B ip 35 B 5 Becker(1960) 7] £ 4t
BAHEHNRFRL N 0 2 PR B DD ’%



Meyer and Allen (199 g 2 Bend Rt - B 5 €46 5 T 28 KFE= £ 4 #
3% | (Three Component Model of Organizational Commitment)4c ™ :

(1) R K#(Affective Commitment) © 45 f 1 310 58 chii g % “iq‘ SRR B O
(2) 4K (Normative Commitment) * 3 i 1 & =X KER LR K IFDF TR -
(3) #* 4 i (Continuance Commitment) : iR ’,ér_ AT gﬁﬁ% A x% T A A drE o

Meyer and Allen (1991)s1= = & 58 L 3k = fE = & B3 end (F4 I F]PL 137 it
H1 G e B H R DG L8 2 R s o

xm.ﬁﬁﬁﬁﬁ*J%%EJ

G s

Fent v B ff“’%% 7 RT3 R §F o blde o Gonga et al.
(2009);? EFL {%ra’ A 4 ? N ’g 5
L

et
: EREY A F R RE > A HEERY T &
HE et 4 TR LRI FEA? eiF FKE 0 R K B %‘ #&P—ﬂﬁé
% o Shagholi et al. (2010) # % %4 ;% ¢ X (Participatory Management)&g ¥ % ﬁf‘« K
# o Magoshi and Chang (2009) # - &% p & ~ 5 RS NawT 7 > 2 ? ’bf“ H I
(DlVCI‘Slty Management)§ 7% %t B 1 rﬂ.“f’_ja KET el F T B4 oSteyrea et al. (2008)
PIER Bl LB a7 5 MEFPFLINEL § sk fab"’ B AT o Bt > R
B

—a

H2-1: 44 Fiha+ BFE v BP0 1 2 R K& -
H2-2 0 44 FiRac 4 BEF D » B8R 1 2 R
H23: 44 Fhit P BEFL v B8R 1 2855k -

233, BFRKEAP PHEALA

FHR TR SRR KN G LB N SRR AR PR
F#(b]4e > Wallace, 1995; Williams & Hazer, 1986) | 1 b chie S £ &2 £ 5 & F i &
BLo P EEREY cd BT ALI 1Y bEFROEL ’% B2 - o FEE

FEH R RFEAP B LR AL R 5 1% % 2 - (Bansal et al,, 2004; Garbarino and
Johnson, 1999) o F]pt » A iEK
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H3-2: P30 & RK F L o R 506 K5
H3-3: pIRB L REF | » B BHF K
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241 RBIEFTEPBRERLR

PRAR SRR L AP M %8 MAET RS > 6407 H/ F A L % A A (Cronin and
Taylor, 1992; McAlexnader et al., 1994)£2 2 ¢4 & (Zeithaml et al., 1990)»:& @ F »<if§ A &



(Zeithaml et al., 1990) " & = & 4 p£ ¥ 7 5 (Schneider and Bowen, 1995) -

JEPN R T4 ek > R R R 1 0 4 F % & 9 £ (Zeithaml and Bitner, 2000) - £
FEeRADRE AN LT AR et B pEGT L (Motowidlo, 1984) 5 4p ¥
o AR B AR E AR LA R 1P| RER BT R AR L hy A% PR T3(Rogers et al.,
1994) -

Heskett et al. (1994, 1997)#% 1 ¢ T PR7%-7% 4144 | (Service-Profit Chain) ¥ £ §8 eiify i

NEREEE (R 1)E b IRpE R 2 B enhl o JRIF-EAUALEPIEE R LB E L BR AL
%f‘g“giﬁiﬁ"%ﬁb}i*" PROEPESTOIEEEANF o d P IAE LRI R T ARAR
SAEE % 7 5 e B %2 (Hoffman and Ingram, 1992) » F]pt » 2 i ik :

H4: PV L B A ARSI HE L 0 0 o

242. RIS T2 EHK

&ipi’Qwilkﬁ%ﬁﬁ?’%@&ﬁﬁﬂﬁﬁﬁﬁiﬁ%ﬂ@%ﬁ
(Zeithaml et al., 1990; Boshoff and Meals, 1995; Boshoff and Tait, 1996) o F] gt » 2% ¢ {30 ©

H5-1: R REMF L » B PIRBET -

g FlH &5 Tl ek #EA, 50 A 8 (Meyer and Allen,
1991) v & tL % n-JLr;a A5 5% m..‘s_E'_,?j%“« &g{;‘gfi? éﬁ-}’( 1 54 »x(Iles et al., 1996) - i ¥ & R
el 1 e T SR NECE S ON T G S
?%\41 £, FlH B adFer e ?kmlé’# Mo IRPAE A 5EJ‘FL$~7 WZEY 1 (T 2 %p—g,‘_
w B Tx(Meyer et al., 1993) » IR i 57 3 P A3 H 3 ‘ﬁ ehEf ¥ B 7% (Caruana et al., 1997) -
BRI TS REEY O EF ﬁ w B % (Meyer Allen and Mayer, 1990; Mayer and
Allen, 1991) » R F7 7 A% I3 —‘F'f ekg ¥ B 2 (Meyer at al., 1993; Caruana et al., 1997) ;
ML FRA K H 5 kg ¥ 0 v B % (Suliman and Iles, 2000) o d »*3F -k > 2 & I p 4
ﬂi’ffﬁﬂm"’ﬂ F]p *\IP“ e fom B TEK

"’l

H5-2 : RpeiGEF L v B RIS -
H5-3 : #FHREHEF L v B TIRBET o

2.5. .35%‘« T e

251, i ek

fe ok A dp G R fohife Y o 2 7 chf2 B (Chang and Huang, 2010) © & %
2 W Bk i oo e FoTa TR Ff;@ ‘ﬂ G R R o R Dihfh a4 o Jamorg
and Overholt (2004)3% 5 & & thipfFic 4 ¢ s X 4 FTRDH E -

B Hp § i [ s ? & 4 22 | (Organizational Performance)— 3# > I 12 B4 7327 15 730 B
%ﬁﬁﬁﬁa’w%ﬁ? ~BFARE S~ KL P 4% (Harel et al., 2003) » 7 i 0 1995
Eccles (1991 i » § jiser R AR R s B R AR % A # (Accrual-Based) g sxfim g
g, 15T o Fpt A A4 w:'/ 3 BLS TEAGAL B TR AHPE o A EARKE S
7~ (Involvement)  j& & & % 4 1% - Harnesk (2004) %5 B 1 B * 0% B 30 hip 4 o
AR CAEREREEFTRDRERL > T ERLT DR



A 3 ?,}@?gﬂg;@ v B IWAH »h g;if}% E By z=1§ Evﬁ%k ST mFggfgfﬁ o F Ejgﬂi oy
B3 B 58— ket 3F (B4 o Pfeffer, 1994; Husehd 1995; Guest, 1997; Karami et al.,

2004) o F]gt o AR -
H6: * 4 Fihic 4 BEF D w B B 8oni o

253, EgoRi AP FAERLR

AETQM enff BT » R LB A T - BERRIE - B BPA L HRLAE » 4 4
FRT L e B PSR o P ERR AR Rk S B LTINS F@E ] o
PR mHIr’Mohna and Ortega (2003)3g 1 { 3" > ¥ U AER TR LR EME &P

ERLREFELAA o

B%F1& o & oo B8 2 80 ok o Matzler et al. (2004)+ 3 P RAR
F LLL » F\ ]PE ]E\’F\}: :

H7 % ﬁg’z%i}i%ﬁ%ﬁ ré"g;/—gggﬁf_ﬁ%iigz °

2.54. Egoxii BIRBER

1395 Heskett et al. (1994)ePR7%£ 148 > 553 A 1 i & 8% 3 5 0 IRAS 1% K
LTI/ FEHnE B o Yeeetal (2010)44H4 % 210 FIRIBE X P a7 4 %7
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EHOKE APM T F e N 5 TIRIEF AP MR T
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%231 Ay REAFTITE

i RE T L& 542 g
AU P2 & F Bl RS gt Jones and Hill 2010)

A FREF Ay ¢ LAY R~ B | McDonough (2000); Lau and
FHc B = FH Ngo (2004)

R T RI$my 171 (e eng < | Malhotra & Mukherjee (2004)
LR 2R

PRy R gof srdi » 5w gfendi & & | Malhotra & Mukherjee (2004)
BR o~ e g s ke

Fr B3 HRFE NS vcd TR Malhotra & Mukherjee (2004)

&Eﬁ% o ;z ,‘E‘,‘T%Lq é X _;‘F_' It ‘,'% s ¥4 %i)i o Chang & Huang (2010)
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AFIUBRAPRBEIZAEM A T RERSS B FRL A RA UWER S

TR A AR 400 RS detf 59 B EORR S 0 wfe] kS S 341 B
3 ARFA T 5 8525 %
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41 AR FHA
ﬂ\lﬁ-ﬂ W“i(?\:ﬂ %—V’}'{ﬂ\ ’L’f#ﬁ_gﬁ‘éf'%\ 4-1 FroR o
PR

it B o 7oA
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Ak # A T A
e 30 2T 14 4.11
31-40 f& 50 14.66
41-50 f& 130 38.12
50 f 1 b 147 43.11
Y BeomAT 127 37.24
CHEALA (210 61.58
F A b |4 1.17
iz 7 e 0 0.00
5-10 & 16 4.69
11-15 & 16 4.69
16-20 & 69 20.23
21 & 11} 240 70.38
1R 20557 $4) 128 37.54
252N ) 102 29.91
ety 60 17.60
7 Fc IR 51 14.96

42 RIEHA L7

AT % SmartPLS 2.0 #1088 > 73R > & | T * ;2 (Partial Least Squares; PLS):E& {7
¥ -7 (Measure Model)¥? & fﬁﬁf"‘ (Structure Model)# B > @ B J5 & 45 2. &

ﬁ—‘l’/?

¥ J\-%ﬁ $# * Bootstrapping & (7T 1% ° iT & k > PLS & 473}

AER 2 ATy 0 P H R 5

/f'ri‘a fv 2

ZRAEF T E AR B
4% %" (Marcoulides et al., 2009) o

AT SRR AR RIE D o T I Ao 42 0 o
1 42 B3R

BRI »?Jﬁ\i (Construct)
RN ECE F R AP M D
AR o

-T s e 3 R ) (Composite
Reliability ; CR) =~ ** 0.7 &t
Cronbach’s o = %% 0.7

Fornell and Larcker
(1981) ; Nunnaly
(1978)

fearc kTS LRI
TRIE Y 5 - HEo adp
AR o

- N R LR AR
EREFREY L0500

- B R 2 FTTio% R weg
(Average Variance Extracted ;
AVE) = *t 0.5

Fornel and Larcker
(1981) ; Nunnally
(1978)
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$0 7 G 2
ARR o
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A 2 AR » BB
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Chin(1998)




e T8 P i R

(1430 1B B 4G 2 AVE ehE 3
1) -

421 %R A

AET AT IR S R THRBER TR AR IR Ack 43900 o d 37 AT
o LR L BN RBTHORINFE T R ERE s R A A ERIEN R
REE G R R AP IR R

%43 5 2 CR& AVE

o CR AVE
# 3" S (HRO1) 0.82 0.80
# 5 #<(HR02) 0.85 0.75
B 1§ % % (HRO3) 0.89 0.61
% % % (SAT) 0.97 0.94
HR A2 (CMO1) 0.92 0.80
R4 K (CMO2) 0.86 0.68
4 K (CMO3) 0.77 0.54
PR 5 (SQ) 0.96 0.67
@ 8ot (OE) 0.94 0.80

422 B A

d&F—'"'rrJA— .@;;ngrs P oFr endp M I v—/tip-';z'rﬁ,s#a‘;,rﬂwfdx NOR TR
(Content Validity) o #* #} > r%‘ﬂzm}’“%@r I 0 F Ry B ST B g i
* ﬂ‘lﬁ’"l!%‘-’i’(% FE o 2 B 2@ RE %A 110 i (7w pl(Pre-Test) » 32 4%
J%ﬁﬁ%%ﬁ%éi%%ﬁ%%i*i@ﬁ¢%ﬁdﬁf@>ﬁ~’i%W5@““
&g o g & & o 2R (Face Validity) o 1395 % 4-2 0 975 Rz TR L REBE 1
054209422 FEEFEAN058T 0972 F  &r A7 AL 8L
LAF2_ TR o

A AIPE A 44 I B & Bl Y dp b G liceEE "%i%lﬂw'ﬁﬁ“ AR BT IR
ﬂii.‘l""%*'ﬂo E AVE X = {22 e "CEL_,; 0.87 > —\—s"i/{ﬂ %&#Prﬁg"‘&" ﬁ,‘_‘
0.53 > &«?‘fr Pl J‘J v %ﬁ(mﬁc Iﬁﬂf_‘? g g oo 7,\/{55"“ ’"'Tr,{"“" AN Gk ”‘ &;gm
T B ATRE o

4 04-4 5 FAp M et

& HRO1 HRO2 HRO3 SAT CMO1 CMO02 CMO03 SQ OE

HRO1 | 0.89

HRO2 | 0.34 0.87

HRO3 | 0.44 0.48 0.94




SAT 0.26 0.13 0.41 0.98

CMO1 | 0.07 -0.09 0.14 0.30 0.96

CMO02 | 0.18 0.19 0.27 0.47 0.23 0.93

CMO03 | 0.13 0.09 0.23 0.31 0.06 0.39 0.88

SQ 0.16 0.09 0.27 0.49 0.18 0.37 0.25 0.98

OE 0.31 0.33 0.51 0.53 0.11 0.44 0.22 0.25 0.97

LR EMfe T 5 AVE TS 49 LM F - Rl B b ik

3 BRI A

AL b BRI SR ER e d 45 R o PSR AR A L R FT)

(2% 7&)%. R Square 5 19%)5 4 4 Filic + OB Es R K - R
e%PRz}W%?o FRRKFENLEFEFZ(12%) 5 P IELE LR o—%pw FHena & AR
F1 % (Q4%) 5 PR A AR o FHKES ST SHRAMFLE F B mw@m i
ERFRNFQI%): M EBR LR o Bl F M ESO i & P EFE @G0%)R]
PR BB ES SN IBEEELA -

145 Py BEBTES

i/ % I8 W T ks | REGE | RETES

HI-T £33 P SEERLA + 0.12na 3 A

HI-2 gy g-e  POEESRLR |+ -0.11na BT

H1-3 BF5 PR E R R + 0.41 %% =

H2-1-1 €433 R K& + 0.01na Y

H2-1-2 fE§ %% R R + -0.19% F

H2-1-3 B v N - 0.11na LIS

H2-2-1 €497 Rkt 0.01na B

H2-2-2 B 5k Rk 0.03na 74

H2-2-3 Rff e gkt - 0.03na T

H2-3-1 €43 #F 4§k 0.01na (T

H2-3-2 g G»c #FHRHE -0.00na YR

H2-3-3 B} e FE 1= - 0.12na i 3E

H3-1 P2 B R K& 0.28% A 4F

H3-2 Pt R R 0.44%%%* e

H3-3 pIRAREm LR HFHKE . 0.26na Y-

H4 p 30 %3 LR ORDBEF - 0.407% e

H5-1 FR k3 PRI 5 + 0.02na YR

HS-2 K% RS + 0.15na YR

H5-3 #3-k&E  Rixsf - 0.06na L

H6-1 €A msoni + 0.05na T




TBRh/ 5% 78 B T s B Wi S
H6-2 g ok mdoni + 0.14na s
H6-3 ®F ¥ # it + 0.26%* A
H7w€%?%%i§ B + 0.4 % PR
H8 PR & o + -0.04na R

R Square P 3RAEE SR A 1009 R KR 1 01220 40K ¢ 0.24/4% ik 1 0.11/
PRARE T 1027/ ki 1 0.40
T RL P<0.05; ¥4 P<0.01; ***4% P<0.001 ; na % Rk:Zi F-Li#

41 =7 Bk

ME Y B AR ELEL > % ) &iﬁ%éA%ﬁ%ﬁ4ﬁm$ﬁaﬁfﬁww%m
*E”WE*’TIJBA 'audarﬁﬁﬁﬁi°ﬂm*wﬂﬁiﬁUﬂmmﬂf A SRS

G ES TR KFERPRFAUT R B For B F Y K AFER
ﬁﬂmﬁ B4V ig08d A BaFiRFLE IR LR hikfR > 1 (FlE
FH: H2 ENHEFTHARIET > a2 0GR E1FLREE > FIL LRI RS
)’Z‘f?‘ Fon i F ek - 4 NE L FDRES o

PRAF-E4 BT DR LAELPRADPIFLIRLRELFR L ¥
FoPamd EBEF e AT U R ZHG A FEF S RE AP TR LR G IR
%?W*ﬂ*mm*°$%%mﬁﬂﬁp£b&@%1®§%F@&?ﬁ%%&%’%
WA FIrRZEFL e RFIRBSE T o v amEfd g 1 e a1 5% 2R ER > F
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BR12 442 Bz FiEE a%ﬁwwmii%&FWﬁ¢®§$Wﬁ&
Fh €2 PR AV EBRLR AP ERR AL P F 0 BhEd 85
; FFehB I & (T2 F (b]4e » Leede et al., 2002; McDonough, 2000) o ﬂ%ﬂ 1 e o

RHERER R T A EEEe AN TR AR < R
42 3 ER

421 B 27225

Bodaph i NSARRBE 2R aIiped ) > ZEFPERI LB A4 F
BREFIE &G REF f%-’ﬁ \7%%3_173*3111“\}3’»]#:;@‘& Bt @ Al FF RS B
SE R 31 E P A4 FRB AT (AR S AR ML (A .
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422 B RFT L

AETHA A TR 24 E R BRRE > A LIt AR Y
Ib%@ﬁ*%?’ ) {8 %g"liﬂf"‘-ﬁfﬂf)\*fﬁ—,ﬂ BLEL > 4 HRM & ¥ # 5 0 :z,; o f
B APHAIAR G R [ OERG T LR AP AL iy e
HATEEFDBEAR LR W ek BT 0T 0 9 e
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Abstract

Human resource (HR) capability as representative of internal marketing, has
valuable, rare, difficult to imitate and irreplaceable attributes, therefore is critical for creating
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